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BupeTtb 3aKa3ymKa B KayecTBe

PaBHOMPaBHOIo NapTHepa

Treat Customer as an Equal Partner

Ha 8onpocst acyprana «Bpems Koamooumaa.

Bpemsa I'PI1> omeeuaem A.A. Bu6Kos,
oupexmop no HanpaeierHiuo
T'HKT OOO «BETEPAH>.

AA Buuerxos poounca 6 1973 200y. B 1995 oxornuusn Ilepmcruii
20Cy0apcmeentblil mexnu1eckull ynusepcumem. B cghepe

negpmecepsucroix ycaye ¢ THKT pabomaem ¢ 1997 200a. Hmeem onoim

pabomul 8 Maxux KOMNAHUAX, Kax «CUOUPCKAAL 20PUSUHECKAL
Komnarus», dlnomoepices, MeKamuredmao», Kamixoregdmo».

«BpeMs KOITIOOHHIa»: AJIEKCEeH AHATO/JIbEeBHUY,
KAaKOBa CIeIHATH3AITHA KoMIIaHuu <BETEPAH»?

Anexced BIImBKOB: CepBHUCHASI KOMIAHUSA
«BeTepaH» OKa3bIBAET YCIIYTU IO KAITUTAIbBHOMY
PEMOHTY CKBAKHUH C IPUMEHEHUEM YCTaHOBOK HKT,
4 TAKXKE MPEJJIAraeT CEPBUC IO IIPUTOTOBJIEHUIO
TEXHOJOTMYECKUX )KUJIKOCTEN U INTYIIEHUIO CKBA’KHH,
CEPBUC IO OOPAO6OTKE NMPU3AOOHHONU 30HBI IIJIACTA.

BK: Bbl pyKOBOJAHTE B KOMIIAHHUH YIIPABJICHHUEM
THKT. Cxoabko p;xoroB THKT 3a1€FICTBOBAHO B
«BETEPAHE»?

A.B.: B HacTosmee BpeMs y HAC pa0OTAIOT YE€ThIPE
doTa u PopMUPYETCA IATBIA (PIIOT.

BK: KOJITIOOHMHI'OBBIE YCTAHOBKH IIPOU3BOACTBA
KAaKHX KOMIIAHHH COCTABIAIOT AP0 (HroTOB?

A.B.: YcTanoBKU nponssoacTsa C3A0 «DHUIMAIII.
Hamr yeTBepThIft 10T CPOPMUPOBAH HA 6A3€ HOBEMIIEN
YCTAHOBKH TSKEJIOTO Kiacca MK40T.

BK: B KAKHX PErHOHAX 321€MCTBOBAHBI (DIOTHI?
A.B.: Pernonbl Hamen gesaTeabHOCTH: XMAO-
I0rpa, AHAO, Openbyprckas 06s1acTsp, Pecriybimka
bamkopTocTtal, Camapckast 06/1aCTb.

BK: Ha KaKHX KOJITIOOHHIOBBIX TEXHOJIOTHAX
CIIEITMAIN3HPYETCA BO3INIaBaAeMoe Bamu
yIpasjeHue?

A.B.: Hama KOMITaHUA IPEIATAET MU POKUI CIIEKTP
ycayr ¢ npuMmenenneMm 'HKT. Oto:

* 00pabOTKA IPU3AOONHON 30HBI CKBAXKUH C
UCIIOJIb30BAHUEM BPAMAIONUXCS THIPOMOHHUTOPHBIX
HACAJIOK;

* pabOTBI B MHOT'OCTBOJIBHBIX CKBAXKUHAX C
UCIIOJIb30BAHUEM UHCTPYMEHTA JUIA IEPEOPHUEHTALINH,

e ouncTtkaaudra HKT 1 3KCI1yaTaliuOHHOM KOJIOHHBI
o1 ACTIO U ruipaToB C IIOMOIIBIO TEIIJIOBBIX
06pabOTOK, PACTBOPUTEIEH U THIPOMOHUTOPHBIX
HACA/IOK;

* JIOBUJIBHBIE U ABAPUHUHBIE PAOOTHI;

e pazbypusanue MmyQT MCIPII, cTOI-KOJIEL] U ITIECYAHBIX
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Alexey Vshivkou, director for CT services
at VETERAN LLC answers to questions
Jfrom Coiled Tubing Times journal.

Alexey Vshivkov was born in 1973. He graduated from
Perm State Technical University in 1995. He bas been
working in oilfield service industry since 1997. He bas
experience of working in ‘Sibirskaya Geofizicheskaya
Kompaniya” (Siberian Logging Company), Schlumberger,
MeCaMineft and Katkoneft.

Coiled Tubing Times: Alexey Anatolievich,
what is a business area of the VETERAN
company?

Alexey Vshivkov: Service company"VETERAN”
provides coiled tubing services and also offers service
for preparation of process fluids, well killing and
bottomhole treatment.

CTT: You are a director for CT services. How
many fleets are in the company?

A.V.: Now we have four fleets working and the fifth
fleet to be formed.

CTT: What companies are the main
manufacturers of coiled tubing units?

A.V.: CT units are manufactured by FIDMASH CJSC.
Our fourth fleet is created on the basis of the latest
heavy class unit K40T.



IPO6OK C TPUMEHEHUEM 3200HHOTO
JIBUTATEJIS1 U TOPLIEBBIX (PPE3;

¢ orpe3anue HKT ¢ moMonibio
TUPABINYECKOTO TPyOOpeE3a C
IIPUMEHEHUEM T'H/IPABIIMYECKOTO SKOPST;

¢ IIPOMBIBKA CKBAKUH OT IIPOMITAHTA ITOCTIE
I'PIT (C npuMEHEHUEM A30Ta);

* OCBOEHHE CKBAKHH A30TOM,;

¢ re0(PU3UYIECKUE UCCIIEAOBAHUS C
IIPUMEHEHNEM AaBTOHOMHBIX IIPUOOPOB
HHCurIC;

* reO(PU3NYECKUE UCCIIEJOBAHMA C TpuMeHeHnneM 'HKT

C 3aITaCOBAHHBIM reodusndeckuM kadenem s HHC n
I'G;

* TUJIPOIIECKOCTPYHHAS nepdopanus;

¢ BOCCTaHOBJIcHHE HUPKyAsauy B HKT ¢ nomonibio
JIBIPOKOJIA.

BK: BrieyaTiAa0Iui nepeIcHs!

A.B.: [1a, or npoMbIBOK U I'TII1 10 (ppe3epoBaHUsL.
A ele Hy’KHO YYHUTBIBATD, YTO MBI PAOOTAEM B
CJIOKHBIX YCJIOBUAX. Hanpumep, MECTOPOXK/IEHUSA B
OpeHOYPrcKOr O6IACTHU OTIIMYAIOTCS TOBBIIIIEHHBIM
COJIEPKAHMEM CEPOBOAOPOAA, A AMOYyprcroe
mectopoxaeHue ABIT/] 10 650 atm.

BK: 000 <BETEPAH» NO3UITHOHHUPYETCS
KaK KOMIAaHHA, CHEITHATH3HPYIOIAACA
Ha HHHOBAIIHOHHBIX IIPOoeKTax. C HOBOH
ycranoBko¥i MK40T He coOupaeTech Iu Bol
OIIPOGOBATH TAKHE BBICOKOTEXHOJTOIHIHBIE
PaGOTHI, KaK KOJITIOOHMHIOBOE OypeHue?

A.B.: Komnanus «BETEPAH» Bcerpia crapaercs uATu
B HOT'Y CO BpDEMCHEM, [IOTOMY CEHYAC MbI 3aHUMACMCSI
AHAJIU30M 10 BOCTPEOOBAHHOCTU U BO3MOXKHOCTU
MIPEJOCTABICHUS JAHHOTO cepBUCca. CErOIHS MbI

Haw yeTBepTbin hnoT
chopMmpoBaH Ha baze
HOBeMWLIEN YCTaHOBKM
Taxenoro knacca MK40T.

CTT: What are the working
regions?

A.V.: We work in the following
regions: Khanty-Mansy and Yamalo-

Our fourth_ fleetis created Nenetskiy districts, Orenburg region,
on the basis of the latest
heavy class unit K40T. region.

Republic of Bashkorkostan, Samara

CTT: What coiled tubing

technologies does your department offer?

A.V.: Our company offers wide range of CT services,

including:

¢ Bottomhole zone treatment using rotary wash

nozzles;

Operations in multi-lateral wells using re-orientation

tools;

« Tubing and casing cleanout from asphaltenes,

resins and paraffins deposits and hydrates with heat

treatments, solvents and jet nozzles;

Fishing operations;

Milling of multistage fracturing sleeves, retaining

rings and sand plugs using downhole motors and

junk mills;

* Tubing cutting using hydraulic cutter and hydraulic
anchor;

* Well cleanout from proppant after fracturing (with

nitrogen);

Nitrogen lifting;

» Logging with autonomous tools in directional and
horizontal wells;

* Logging on CT with cable in directional and

horizontal wells;

Sand-jet perforation;

Circulation recovery in tubing

using a hole puncher.

CTT: Impressive list!

AV.: Yes, from cleanout to milling.
It is also worth mentioning that we
work in difficult conditions. For
example, fields in Orenburg region
are characterized by high H,S content,
Yamburgskoye field is characterized
by abnormally high formation
pressure up to 650 atm.

CTT: VETERAN LLC is positioned
as a company specializing in
innovative projects. Are you
going to test such high-tech
operation as coiled tubing
drilling with that new CT unit
MKA40T?

AV.: VETERAN company
always tries to keep up with new
technologies. Therefore, now we carry
out analysis on the market demand
and possibility of providing this }
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TITOHUMACM, YTO OCHOBHBIM CACPKHUBAIOITUM Cl)Q.KTOpOM
110 PAa3BUTHUIO JAHHOTI'O CEPBUCA B Poccuu siBnsieTcs ero
BBICOKAsA CTOUMOCTD.

BK: K10 Bamiu 3aKa34HMKH, €CJIH HE CEKpPeET?

A.B.: CekpeTa HET. DTO TAKHUE XOJNTUHI'H, KAK
ITAO Iaznpom HePTh», [TAO «HK «PocHEPTD»,
ITAO HK «PyccHedTb», ITAO «TaTHEDTH> U AD.

BK: Kakmue enie (hpakTOpHI, KPOME BBICOKOH II€HBI,
IIPENATCTBYIOT PAa3BUTHIO BEICOKOTEXHOJIOTHIHOT'O
HedTerazosoro cepsuca B Poccum?

A.B.: I cunTaI0, YTO MENIAET UCKIIOUYHUTEIBHO
(PUHAHCOBBIN (PAKTOP. BOJIbIIIE HUKAKUX NPENMATCTBUNA HET.

BK: A CaHKIITHOHHOE /JaBJI€HHE?

A.B.: OHO, HECOMHEHHO, OKA3bIBAE€T BIIHSTHUE, HO
MHOT'YI€C OTCYCCTBCHHbBIC KOMITAHWH — IIPOU3BOJUTCIIN
060PYAOBAHUSA U THCTPYMEHTA TOTOBBI HPEIOCTABIATD
HAIIEX OTPAC/IH CBOIO TPOAYKIIHIO. [IlyMalo, 4TO OOJIBIIUX
po6aeM B c(pepe TEXHUYECKON OCHAIEHHOCTU HE
BO3HUKHET.

BK: ECTh MHEHHE, YTO CJIOKHO IIOJTYYHTH IIOTHBIH
CHEKTP BHYTPHUCKBAKHHHOI'O HHCTPYMEHTA OT
POCCHHMCKHX KOMIIAaHHI. OTIe/TbHBIEC ONIIIUH — 12,
IIO’KAJIYyHCTA.

A.B.: A 3/1€Ch HAM HA ITOMONIb IIPUXOAAT HAIITNU
KUTAUCKUE IPY3bs, TOTOBBIE IIPEIJIOKUTD IIOJIHBIHM CIIEKTP
JIIO60r0 O60PYAOBAHMS. BCE, UTO HU NOXKEIACT 3AKA34YHK.

BK: Kak B Banie¥i KOMIIAHHUH BEJIETCA IMMOATrOTOBKA
KaJPOB 151 O0CTY>KHUBAHHUS CJIOZKHOTO
000pyAOBaAHUA?

A.B.: DTO 60J1bHOI BOIIPOC. B Poccuu oueHp
HEJIOCTAET TPEHUHI'OBBIX LICHTPOB NOAI'OTOBKU
nepcoHaa st pabortel ¢ THKT. O6yueHne MOIoabIX
Ka/1poB MbI ITpou3BouM B OO0 «BETEPAH» meTOg0M
HACTABHUYECTBA, T.€. MOJIOJBIX CIIELIUAIUCTOB OOY4aIOT
60J1e€ ONBITHBIE CITELIUATHCTHDI. [JaHHBI METO/I SIBJISICTCS
OJHUM U3 HanooJee apdeKTUBHLIX. [IpoBOAUM
BHYTPEHHHE TPEHUHI'H, KOHKYPChI IPO(ECCUOHAIBHOTO
MAaCTEPCTBA, TECTUPYEM IEPCOHAIL

BK: HekoTOpHbI€ 3KCIIEPTHI CAUTAIOT, YTO
B POCCHICKOM KOJITIOOHHI'OBOM OTPACIH
HAOIIOAAIOTCA IPU3HAKH CTATHAITHH. BoI
paszensaere HX MHEHHE?

A.B.: Takue NPU3HAKY eCTh. JJake 1o mporpamme 19-i
MeXxyHapOAHOM HAYYHO-TIPAKTHUYECKOH KOH(DEPEHIINHN
«KOJITIOOMHTOBBIE TEXHOIOIMH, I'PI1, BHYTPUCKBAKUHHBIE
PaboTe» TO MOXKHO 3aMETUTD. K IprMepy, KOMIIaHUA
«IlnoMbeprke» CHOBA ITIOKA3a/1a CBOM Premium Port,
KOTOPBIH YK€ ITOKA3bIBAJIA 3/IECH TPHU-YETBIPE I'OJjA HA34 /1.

BK: Kakue BBICOKHE TEXHOJIOI'HH, IO Bamemy
MHEHHIO, OyAyT B TPEH/IE B OIM KaMIIEM Oyaymem?

A.B.: Ceriuac Ha IUKE NONY/ISIPHOCTU UMEHHO
OTKPBIBAIOIIHUECS /3AKPBIBAIONTUECS TOPTHL YTO 6yJieT
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service. Today we understand that the main deterrent
for development of this service in Russia is its high cost.

CTT: What companies are your customers, if it
is not a secret?

A.V.: It is not a secret. Our customers are such
holding companies as Gazpromneft, Rosneft, Russneft,
Tatneft and other companies.

CTT: What other factors, except high price,
interfere with development of hi-tech oil and
gas service in Russia?

A.V.: 1 think this is only a financial factor. There are
no other obstacles.

CTT: What about sanctions pressure?

A.V.: Undoubtedly, it has an impact but many
domestic manufacturing companies are ready to
provide the products to our industry. I think that big
problems with technical equipment will not arise.

CTT: There is the view that it is difficult to get



Jlajiblie, IPOTrHO3UPOBATH
CJIIOXHO. [lymaro, B CTOPOHY
6ypeHus 6yIeT pA3BUTHE —
B CTOPOHY PAAHATIBLHOTO
6ypeHus, KUCJIOTHOTO
TYHHEJIMPOBAHUSL.

BK: A 9TO MO2KHO
CKa3aTh I10 IIOBOAY TAKOH
MHOI'0OOEIAXOILEET
TE€XHOJOTUH, KAK
IKEKTOPHAS OUHUCTKA
CKBaKHUH?

A.B.: Bce 3aBucuT ot ee
ce6ecTOMMOCTH. JIBOMHAS
I'HKT — 310 HejieneBo. Mbl ITOKA PEMIAEM BOIIPOCHI
IIO/IOOHOTO XapaKTepa IPOCTHIM ra31udTom ¢
A3PUPOBAHHOM XKUJKOCTBIO.

up to 650 atm.

BK: Y xoro nH(GOpMALHS O HOBBIX TEXHOJIOT'HAX
IIOABJIAETCA PAaHbIIeE: Y CEPBUCHOM KOMIIAHHHY HITH
Yy 3aKa3uuka?

A.B.: KOHEYHO X€, y CEPBUCHOM KOMIIAHUU. MBI HJIEM
K 3aKa34YHKY, [IDE3CHTYEM, ITOKA3bIBAEM, TOBOPUM: «ECTh
TaKHUE-TO TEXHOJIOTUH, TOXKATYHCTA, PACCMOTPUTE...»

BK: KaKOBHI I'TABHBIE IIPUHITHIIBI Y KOMIIAHHH
«BETEPAH> npH IPOABHKEHHH CBOMX TEXHOJIOTHIH?

A.B.: ITpex /e BCEro, 3TO IJIOTHOE B3AUMOJCHCTBUE C
3aKa349MKOM. HeO6XOAMMO BUJIETD 3AKA3YNKA B KAUECTBE
naprHepa. He Toro, KTo 1e0s HAaHUMAET JJIS1 BBIIIOJIHEHU S

Mbi paboTaeM B CNOXHbIX YCITOBUSIX.
Hanpumep, mecTopoxaeHus B
OpeHbyprckor obnacty oTnmyatoTcs
MOBbILLIEHHbIM COAepPXXaHNEM
CcepoBOAOpPOAa, a AMbyprckoe
MecTtopoxaeHue ABIA go 650 atm.

We work in difficult conditions. For
example, fields in Orenburg region

are characterized by high H.,S content,
Yamburgskoye field is characterized by
abnormally high formation pressure

full range of downhole tools
from Russian companies. It
is only possible for separate
options.

A.V.: In this case, we have
Chinese friends ready to offer
a full range of any equipment
needed. Anything up to
customer s request.

CTT: How do your company
carry out training of
personnel that works with
difficult equipment?

AV.:Itis asore point. There is a
lack of training centers for CT personnel in Russia. We
conduct training of young employees by a mentoring
method, i.e. young specialists are trained by more
experienced experts. This method is one of the most
effective. We provide internal trainings, competitions
of professional skills. We also test personnel.

CTT: Some experts consider that there are
signs of stagnation of the Russian coiled tubing
industry. Do you share this opinion?

A.V.: There are such signs. It can be noticed even in
the program of the 19th International scientific and
practical conference "Coiled Tubing Technologies,
Fracturing and Downhole Operations”. For
example, the Schlumberger company showed again
the Premium Port technology which was already
presented here three-four years ago.

CTT: What high technologies, in your opinion,
will be in a high demand in the near future?

A.V.: Now opening/closing ports are at the peak of
popularity. It is difficult to predict what will be next. I
think, there will be a development towards drilling —
radial drilling, acid tunneling.

CTT: What can you tell about such promising
technology as ejector well cleanout?

A.V.: Everything depends on its prime cost. Double
CT is expensive. We resolve similar tasks by a simple
gas-lift with the aerated liquid.

CTT: Who receives information on new
technologies earlier: service company or
customer?

A.V.: Of course, service company. We go to the
customer, we present, we show, we say: "There are such
technologies, please, consider ...”.

CTT: What are the main principles at VETERAN
for promoting technologies?

A.V.: First, this is a strong partnership with the
customer. It is necessary to treat customer as a partner.
Not as the one who employs you for operations, but
as an equal partner. Partnership is the desire to help, }
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paboT, a UMEHHO PABHOIIPABHOI'O
MapTHEPA. A TAPTHEPCKUE
OTHOIIEHUS — JTO KEITAHHUE
IIOMOYb, COBMECTHO JOOUTHCS
MTOJIOKUTEIBHBIX PE3Y/IBTATOB.

to achieve positive results

Cenyac Ha nuke nonynapHoOCTn
together.

MMeHHO OoTKpbiBatowmecs/
3aKpbiBatoLpecs nopTbl. HTo

OyneT panblue, NPOrHO3MpPoBaTh
CNIOXHO. [lyMato, B CTOPOHY OypeHus
OyneT pa3BuUTME — B CTOPOHY
paauanbHoro bypeHus, KUCIOTHOIO
TYHHENMPOBaHUS.

CTT: What sources of
information for you are
authoritative?

A.V.: We get information
from websites, Coiled Tubing
Times journal, abstracts from
conference "Coiled Tubing
Technologies, Fracturing and
Downhole Operations”.

BK: Kaxkue HCTOYHHKH
uHboOpManuu 1151 Bac
ABTOPHTETHBI?

A.B.: TH()OPMAIUIO MBI YEPIIAEM
CO CHENUAIU3UPOBAHHBIX CATOB, U3
JKypHaa «Bpems KonTiobuHra. Bpems
I'PIT», 13 1OKIa/IOB KOH(PEPEHITUU
«KonTiobuHrossle TexHoyioruu, I'PIT,

Now opening/closing ports are at
the peak of popularity. It is difficult
to predict what will be next. | think,

there will be a development towards CTT: You have been

BHYTPHUCKBA’KUHHBIE PAGOTDI. drilling —radial drilling, acid tunneling.  taking part in this
conference many times.
BK: BbI sBIIsI€TECH What purposes do you set

MHOT'OKPATHBIM YUYACTHHKOM JaHHOH
xou@epennuu. Kakue meau Bol 115 ceGs craBure,
CHOBA IIpHE3Kas Croga?

A.B.: Y MeH# 30€Ch ABE LIEJIN: TOOOIATHCS C KOJIJIETAMH

for yourself during this conference?

A.V.: ] have two purposes here: to communicate with
colleagues and to listen in what direction development
of the industry moves. Communication with colleagues

nu HOCJIYHJQTI), B KAKOM HQHpaBHCHI/II/I ABHIJKETCA paSBI/ITI/IC
oTpacan. OCOOEHHO MOJIE3HBIM ObIBAET OOIIECHHUE C
KOJUIETAMH U 3aKa39YUKAMH B KyJTyapax.

BK: Ilomoraer 1u Bam koH(depeHIusa B padbore?
A.B.: KoneyHo. OqHO3HA4YHO.

BK: Kak 651 BbI OIICeHHJIH YPOBEHb KOH(EPEHITU U
HCXO0AA U3 Banero onerTa y9acTHA B HEH?

A.B.: HopMaJIbHBIN YPOBEHD, EJIOBOU. XOPOIIasd,
poBHasA IporpamMma. JKajb, KOHEYHO, UTO MAJIO OBLIO
IIPOPBIBOB B 3TOT pa3. [IpaKTUYeCKU BCE IBYX-TPEXJIETHEN
JaBHOCTH, 32 UICKJIIOYEHUEM IIPEICTABICHHOIO 31€Ch
WHHOBAITMOHHOTO Aedekrockorna aiast 'HKT ot C3AO
«HoBHHKa». TakO 1PEKTOCKOII JIJIS1 OLICHKHU pecypca
I'HKT oueHb Hy>KEH Ha POCCUHICKOM PBIHKE, IOCKOIBKY
MBI OOA3aHBI CJIEJOBATD ITYHKTAM ITPABUJI O€30MACHOCTH.

BK: Kaky¥ro nadopmanuro Bel XoTea1u ObI BHIETH
B HALLIEM KypHaJje?

A.B.: )KypHasi 3HAIO JABHO, YUTAIO KAK/IbIN BbIITYCK B
JIEKTPOHHOM BAPHUAHTE HA cayfiTe. XOTENIOCh Obl BUZICTD
B HEM OOJIbIIIE IPUKIIATHON NUH(POPMALTUH, B YACTHOCTH,
MO OPTaHU3ALUHN U CTPYKTYPE PA6OTHI HOAPA3AECTIEHNI
I'HKT, cHaOXEHUIO, JTOTUCTUKE, pA6OTE NMHKEHEPHBIX
CI1yK0.

BK: Banrv nmo>keJIaHuA KoJIeraM M3 JPpyTrux
KOMIIaHHH. Yero He xparaeT BCEM HaAaM?

A.B.: Ham He XBaTa€T B3aUMOICHCTBH S, OOMEHA
uHdopmanuen. He xparaeT 0630pa BHyTPEHHETO
PBIHKA, HAYMHAA OT TPAHCHOPTHBIX YCIYT U 3aKAHYUBAA
UHCTPYMEHTAMU, OOCYKICHH S KA4ECTBA OOOPYJOBAHUS,
T'UOKUX TPYO, X O6CIyKUBAHUSL. [TOXKeIaHNE — TAKOTO
B3aHUMO/IEHCTBUA. BBUIO 6B HETITIOXO UMETH BUPTYAJIbHYIO
IJIOMA/IKY JJ1s1 OOIIECHU .

Bena 6eceny I'anmua Byiabsika, <BpemMs koaxtTroouHra. Bpemsa I'PII»
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and customers on the sidelines is especially useful.

CTT: Does the conference helps you with
your work?
A.V.: Sure. No doubt.

CTT: How would you evaluate the conference
level according to your experience as a
participant?

A.V.: Good business level. Nice clear program. It is
unfortunate that there were very few cutting-edge
technologies this time. Almost every technology
was presented two-three years ago, except for the
innovative non-destructive CT inspection tool
presented by Novinka CJSC. Such CT inspection tool
is in high demand in the Russian market, as we are
obliged to follow safety rules.

CTT: What information would you like to see
in our journal?

A.V.:Idiscovered this journal long time ago and I
read on-line version of each issue on the website. It
would be desirable to see more practical information,
in particular, information on the organization and
structure of CT departments, supply, logistics, and
work of engineering services.

CTT: Your wishes to colleagues from other
companies. What is not enough for all of us?

A.V.: We lack interaction, exchange of information.
We need to get the full review of domestic market —
from transport services to equipment, discussions of
the equipment quality, coiled tubing and maintenance.
I'wish all my colleagues to have such interaction.
It would be great to have the virtual platform for
communication.

Interviewer — Halina Bulyka, Coiled Tubing Times




